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Keep it conservative: Why a long-term approach works in real estate 
by Brent Smith  

These days, conservative is not a 

word you hear often in regards to 

real estate. When you see people in 

places like Auckland raking in 

hundreds of thousands in profit after 

owning a home for only a couple of 

Ǉears, it͛s ǀerǇ easǇ to start thiŶkiŶg 
͚that͛s easǇ – I should do it!͛ 
 

While making a quick buck might 

sound appealing, the reality is that 

fast or ͚easǇ͛ ŵoŶeǇ ofteŶ Đoŵes 
with risk.  

 

Noǁ, risk is ok if Ǉou͛re ǁilliŶg to foot the ďill ǁheŶ thiŶgs turŶ to Đustard. But ŵeŵories of the propertǇ 
ŵarket turŶiŶg ǁoďďlǇ are a ǀerǇ distaŶt thought for ŵost people iŶ larger ĐitǇ ĐeŶtres. Whether it͛s loŶg 
forgotten or not, another downturn is a very real possibility.  

 

I͛ǀe ǁorked iŶ aŶd arouŶd the propertǇ ŵarket for a feǁ deĐades Ŷoǁ – Managing Director at Iron Bridge 

for the past 11 Ǉears. What I͛ǀe learŶt froŵ ŵǇ ŵaŶǇ ĐlieŶts, aŶd ŵǇ oǁŶ eǆperieŶĐe, is that plaǇiŶg the 
long game pays off.  

 

So what does playing the long game mean? 

It ŵeaŶs lookiŶg ďeǇoŶd ŵakiŶg a puŶt oŶ ǁhat͛s goiŶg to happeŶ iŶ the Ŷeǆt feǁ years and setting real 

goals for what you want to achieve. Where do you want to be property-wise 10, 20 or even 30 years from 

now? Sustainable success is about time in the market. 

 

What’s your goal? 

Perhaps you’re happy to steadily ŵoǀe up the property ladder from your first home. This is a pretty low 

risk approach, but even taking steps up your own personal property ladder comes with risk.  

 

For example, the catch-ĐrǇ at the ŵoŵeŶt is ͚get out of AuĐklaŶd͛ – get much more for your money or go 

mortgage free ďǇ goiŶg elseǁhere. Well that͛s all ǁell aŶd good, ďut Ǉou Ŷeed to thiŶk loŶg-term about 

that. Will you ever want or need to get back into the Auckland market? If you jump out on a short-term 

whim of making a lot of money on your Auckland property, will you ever be able to get back in to that 

market? 

 

Another stumbling block is taking those jumps up the property ladder a little too quickly. Stretching that 

mortgage for the sake of an extra bedroom or better view can be the breaking point, especially when 

iŶterest rates start iŶĐreasiŶg. ‘eŵeŵďer it͛s a loŶg gaŵe Ǉou͛re plaǇiŶg. Despite ǁhat the ŵarket oǀer 
the last few years has shown us, solid capital gains are made over time. 

 

Many have seen the opportunity to buy into new subdivisions and get more for your money than you 

would more centrally. When the market slows though, the value of homes in new subdivisions falls faster. 

This Đould ďe aŶ issue if Ǉou͛re selliŶg up iŶ a Đouple of Ǉears. OŶ the other haŶd, if Ǉou haǀe the loŶg-

term goal of sitting steady, short-term market fluctuations have no effect. Time in the market will let 

inflation do its job.  
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Perhaps you’re lookiŶg to ďuild a portfolio of reŶtal properties oǀer tiŵe. We help a lot of property 

investors start out on their ownership journey, and part of our job is to protect people from themselves! 

We help people buy conservatively so even in a dropping market they can do well.  

 

AŶ eǆaŵple of this is the large Ŷuŵďer of our ĐlieŶts ǁho ďought iŶto ͚ŶappǇ ǀalleǇ͛ stǇle Ŷeǁ 
subdivisions over 10 years ago. There was little visual appeal then, but they were good solid homes at an 

affordable price. Ten years on, those subdivisions have become leafy, appealing places to live, and that 

little bit of risk and forward thinking has paid off with properties doubling or tripling in value. Over time 

some owners have taken in more in rent than the price they paid for the house!  

 

Even with housing supply catching up with demand in Christchurch, and the rental market softening 5-

10% recently, these long-term investors haǀe little to ǁorrǇ aďout. BǇ ďuǇiŶg ǁell iŶto ͚ďread aŶd ďutter͛ 
housiŶg ǁith ǁide reŶtal appeal, theǇ͛ll alǁaǇs fiŶd deŵaŶd for their propertǇ. IŶ propertǇ iŶǀestŵeŶt, 
the main return is long-term capital gain, not from week-to-week rent. By playiŶg the loŶg gaŵe theǇ͛ǀe 
seen the results, and will continue to see them.  

 

The last group of people we see in the market are traders looking to buy and sell on quick.  Risk and 

reǁard go haŶd iŶ haŶd. It defiŶitelǇ doesŶ͛t liŶe up ǁith our ĐoŶserǀatiǀe approaĐh, ďut if Ǉou͛re goiŶg to 
plaǇ that gaŵe Ǉou͛ǀe got to ďe ďig eŶough to suĐk it up if thiŶgs doŶ͛t paŶ out iŶ Ǉour tiŵefraŵe, aŶd 
simply put that down to experience.  

 

At the end of the day, there is no way to control the market, but you can control the risk involved in each 

step Ǉou ŵake oŶ the ladder Ǉou͛re ĐliŵďiŶg. Hoǁ? KŶoǁledge aŶd eǆperieŶĐe are keǇ – know your 

ŵarket, aŶd ǁhat Ǉou doŶ͛t kŶoǁ, gleaŶ froŵ soŵeoŶe ŵore eǆperieŶĐed thaŶ Ǉourself.  
 

That experience, conservative approach and thorough processes are why our clients rely on us.  We’re 
there to ŵake the proĐess siŵpler aŶd safer for you, ǁhether it’s your oǁŶ hoŵe or iŶǀestŵeŶt, so 

have a chat. 
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